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“multi-unit residential and 
apartment buildings, in particular, 

have performed well in the 
first half of 2013.”

after a strong 2012 performance, 
commercial real estate activity has 
subsided in Greater vancouver.

Close to 600 sales occurred in the first half of 
2013, down approximately 15 per cent compared 
to the same period one year earlier, according to  
RealNet Canada. Residential land sales in Vancouver  
declined 30 per cent in the first half of 2013, com-
pared to the same period in 2012. Rising concerns 
over 10-year U.S. Bond rates and the threat of 
higher interest rates down the road have prompted 
institutional investors, pension funds, and Real 
Estate Investment Trusts (REITs) to scale back 
their intentions. An oversupply of product—par-
ticularly in the office leasing segment with five 
new commercial towers planned or under con-
struction—has also pushed up vacancy rates in the 
core. Absorption will have a major impact on the 
market in the months ahead as a result. Despite a 
cap rate hovering at three per cent, multi-unit resi-
dential and apartment buildings, in particular, have 
performed well in the first half of 2013. Duplexes, 
triplexes, and fourplexes were popular with smaller 
local investors, with most willing to pay a premium 

for product in quality neighbourhoods. Industrial 
properties also experienced steady demand, given 
a shortage of product available for sale. Values have 
remained stable in spite of the downward pressure 
in the marketplace. Purchasers are especially inter-
ested in industrial product in the downtown core, 
although listings are scarce. Retail storefront, while 
still a strong segment, has tapered from year-ago 
levels. Activity is still occurring, especially in new 
and upcoming areas, like Downtown South, that 
are experiencing gentrification. Vacancies can be 
found on Robson St.—once the street for high-end 
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retail—as more retail alternatives open up. Gran-
ville has served to attract a growing number of re-
tailers, as have trendy, new neighbourhoods such 
as Gastown, Yaletown, and Coal Harbour. A steady 
stream of U.S. retailers continue to make their 
way into Vancouver, a trend that is expected to 
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continue. Although most purchasers are local owner- 
users, foreign investment is still a factor in the mar-
ket, with buyers from Hong Kong and Mainland 
China contributing to sales of commercial product.  
Political stability, a secure banking system, and 
volatile stock markets remain the key components 
supporting demand for real estate in this country. 
In spite of the pullback on the institutional side, 
demand continues to exist for quality commercial 
product throughout the Greater Vancouver Area. 
Inventory remains an issue, given that few commer-

cial properties make it to the open market through 
MLS. Most transactions move through commercial 
brokerage houses, with most investors unaware of 
product availability until the deal is done. Sound 
economic fundamentals will underpin the commer-
cial market in Vancouver for the remainder of the 
year, with the market expected to gain momentum 
as the economy accelerates. 


